Oil & Gas Industry
Credential Presentation

Contents

About VRG

Page
3

Our services, professionals and clients

4

Oil & Gas/MLP Service Areas

5

Master Limited Partnerships

8

Upstream

10

Midstream (G&P, S&T)

12

Downstream

14

Field Services

18

VRG Office Locations

20

2

About VRG

Valuation Research Group (VRG) provides quality valuations and value-related services for the
U.S. and international business communities. Our global network consisting of nearly 1,000
professionals, has an established reputation for providing expert and independent opinions of
value for business enterprises, intangible assets, real estate, and personal property. Collectively, our
professionals have served clients in more than 60 countries.
Multinational engagements are managed locally by a single point of contact and executed by
professionals located in the respective countries. Our valuation specialists have intimate knowledge
of local economies, languages, cultures, and legislative frameworks. We understand U.S. GAAP
requirements, as well as the tax and financial reporting requirements specific to a particular country.
Our professionals have superior management skills, providing clients with deliverables within the
required time frames.
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Our services, professionals and clients
Major Services
Transaction-Related Services
• Services to support mergers, acquisitions and divestitures
• Solvency opinions
• Fairness opinions
• Capital adequacy opinions
Portfolio Valuations
• Illiquid investment valuations
• ASC 820 compliance
• Valuations for transactional purposes
Services for Financial Reporting
• ASC 820 – fair value
• ASC 350/360 – impairment
• ASC 805 – business combinations
• ASC 718 – stock-based comp
• Valuations for fresh start accounting

Tangible and Intangible Asset Valuations
• Fixed assets used as collateral
• Insurable values
• Real estate
• Machinery & equipment
• Intellectual property
• Goodwill
Tax-Related Services
• Transfer pricing studies
• Valuations for allocation of purchase cost
• Cost segregation
• Valuation for ad valorem tax
• Gift and estate tax services
• Multinational corporate tax
• Section 409A – cheap stock

Professionals
Our highly skilled senior professionals participate in all phases of assignments from initial client discussions through final
recommendations. Our professionals average more than 22 years of experience. Most have backgrounds in accounting,
economics, finance and statistics, and hold advanced certifications, including CFA, CPA, MAI and ASA.
Clients
The breadth of our client base is substantial; our clients range in size from large corporations to smaller, privately-held
organizations. In addition, we have long-standing relationships with investment banking firms, private equity firms, law firms,
accounting firms, and commercial lenders in the United States and abroad.
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Oil & Gas/MLP Service Areas

VRG’s team of valuation professionals has tangible asset valuation expertise across the energy spectrum from
upstream E&P and oil field services to midstream and downstream companies. We have provided valuation and
appraisal services for our oil & gas and MLP clients in the following areas:

Upstream Exploration and Production
•
•
•
•
•

Offshore/inland drilling rigs
Well site production
Gas extraction facilities
Pipelines
Pump/compressor stations

Midstream
•
•
•
•
•
•

Pipelines
Pump/compression stations
Processing/treating plants
Storage facilities (terminals, tank farms, propane tanks)
Trucking and hauling equipment
Underground natural salt caverns and depleted reservoirs

Downstream
•
•
•
•
•

Refineries
Storage facilities
Chemical plants
Retail service stations
Pipelines

Oil Field Services
•
•
•
•

Environmental and fluid handling
Wellsite maintenance, construction and wireline
Drill site, rental equipment and housing units
Trucks, tractors and other mobile equipment
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Master Limited Partnerships

A member of the Master Limited Partnership Association (MLPA), VRC is a leading provider of independent, third party valuation
and appraisal services to natural resource master limited partnerships (MLPs) engaged in oil & gas midstream, downstream,
propane and coal businesses.
The formation and operation of MLPs give rise to numerous valuation/appraisal needs in support of various tax and financial
reporting requirements, (e.g., Internal Revenue Code (IRC) Sections 704(c), 734(b), 754, 1060 and Accounting Standards
Codification (ASC) 805, 350, 360). Upon formation and prior to an IPO, MLPs must establish the fair market value of the
property (i.e., tangible and intangible assets) being contributed to the MLP. These values are used by the MLP and its tax and
legal advisors as input to the MLP’s tax shield calculations and for comparison to the assets’ initial tax bases.

Post IPO, follow-on acquisitions are essential to an MLP’s growth and future cash distributions. Such acquisitions must be
accounted for under ASC 805, Business Combinations, which requires a determination of the fair value of the assets acquired in
support of an allocation of the purchase cost for the acquisition. Additionally, MLPs often utilize a third party valuation expert to
assist in conducting periodic impairment tests for goodwill and other intangibles under ASC 350, Intangibles and Other Goodwill,
and for long-lived assets under ASC 360, Plant, Property and Equipment.
The dropdown of assets from a parent company/sponsor may also be an important part of an MLP’s growth strategy. Such
dropdowns give rise to valuation/appraisal needs in support of fairness opinion requirements. A fairness opinion is a letter
stating whether the consideration offered in a transaction is fair to the nonaffiliated limited partners of the MLP from a financial
perspective. When a transaction involves related parties, such as midstream asset dropdowns from the parent
company/sponsor to an MLP, a fairness opinion is needed to protect the parent company/sponsor from being accused of unfair
insider dealings.
VRC’s 25+ years of experience serving the MLP community and our reputation as a leading, independent international valuation
firm help us provide our clients with high quality and cost-effective solutions to meet their valuation/appraisal needs.
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Engagement Case Studies: Master Limited Partnerships
Calumet Specialty Products, L.P.
• In support of an approximately $335 million acquisition of Royal Purple, Inc., a Porter, Texas-based manufacturer of high performance lubricants
primarily for automotive, industrial, marine, motorcycle and racing applications.
• We valued the tangible/intangible assets associated with Royal Purple’s operations for financial reporting purposes.
Columbia Pipeline Partners LP
• In support of the formation and approximately $1.2 billion IPO of Columbia Pipeline Partners LP by NiSource Inc., we valued certain tangible and
intangible assets including natural gas pipelines, storage and other related midstream assets for tax purposes.
Crestwood Midstream Partner LP
• In support of an approximately $750 million acquisition of Arrow Midstream Holdings, LLC, the owner/operator of substantial crude oil, natural
gas and water gathering systems located in the Bakken Shale in North Dakota.
• We valued the tangible/intangible assets associated with the Arrow operations for financial and tax reporting purposes.
Delek Logistics Partners LP
• In support of an approximately $170 million IPO. We valued the tangible and intangible assets associated with Delek Logistics’ crude oil and
refined products logistics and marketing business for tax purposes.
Enable Midstream Partners, LP
• In support of the formation and approximately $ 500 million IPO of Enable Midstream Partners, LP (the “MLP”) by OGE Energy Corp.,
CenterPoint Energy, Inc. and ArcLight Capital Partners, LLC, we valued the tangible assets associated with the MLP’s natural gas gathering &
processing and transportation & storage business segments for tax purposes.
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Engagement Case Studies: Master Limited Partnerships

Global Partners LP
• In support of an approximately $200 million acquisition of 190 Mobil-branded gas stations located in New England from Exxon Mobil Corp.
• We valued the tangible/intangible assets associated with the acquired operations for financial reporting purposes.

Magellan Midstream Partners, L.P.
• In support of an approximately $137.5 million acquisition of the Rocky Mountain Pipeline System, a 550-mile common carrier pipeline system
that transports refined petroleum products in Colorado, North Dakota and Wyoming, from Plains All American Pipeline, L.P.
• We valued the tangible/intangible assets associated with the acquired operations for financial and tax reporting purposes.
NGL Energy Partners LP
• In support of an approximately $550 million acquisition of TransMontaigne Inc., certain limited partnership units in TransMontaigne Partners
L.P. and certain related entities associated with TransMontaigne.
• We valued TransMontaigne’s 47 refined terminals and related assets located along the Gulf Coast, in the Midwest, in Brownsville, Texas, along
the Mississippi and Ohio Rivers, and in the Southeastern United States for financial reporting purposes.
TransMontaigne Partners, L.P.
• In support of ArcLight Capital Partners’ acquisition of TransMontaigne GP L.L.C. for approximately $350 million, we valued the
tangible/intangible assets of TransMontaigne Partners for financial reporting purposes.
• The assets appraised included 47 refined terminals and related assets located along the Gulf Coast, in the Midwest, in Brownsville, Texas,
along the Mississippi and Ohio Rivers, and in the Southeastern United States.
Williams Partners L.P., Williams Companies, Inc. and Williams Pipeline Partners L.P.
• In support of the parties’ $12 billion restructuring, we valued all of the tangible assets associated with the entities’ gas pipeline and midstream
gas and liquid operations for tax purposes.
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Representative Clients: Master Limited Partnerships
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Engagement Case Studies: Upstream (Exploration & Production)
BP
• Assisting global oil and gas giant BP assess its compliance with Australia’s thin capitalisation tax regime. To do this BP required a valuation of
their interest in Australia’s largest offshore natural gas project, the North West Shelf Joint Venture (“NWS JV”). BP required a valuation on two
separate dates and provided us with information relating to forecast NWS JV production and expected costs over the production life of the
assets at each date. We faced a significant challenge to value oil in gas assets in such a volatile pricing period.
• In meeting BP’s needs, initially we spent a significant amount of time understanding the assets and products produced (there were five separate
products produced and marketed by the NWS JV). We determined that the most important driver of the value of BP’s interest in the NWS JV
would be assumptions applied regarding oil prices as costs were mainly fixed or linked to volumes, with little additional capex required. As a
result, we conducted a detailed analysis of the global oil and gas market, specifically regarding the drivers of oil prices, historical causes of oil
price fluctuations and current market factors driving oil price movements and long term trends. From this analysis we developed a long term oil
price forecast and analysed the relationships of the prices of the other products produced to the prevailing oil price. Our final report was concise
and easy to understand with detailed calculations included as appendices for reference of the reader if further detail was required.
Hindustan Oil Exploration Co. Ltd. (HOEC)
• Business Valuation and Preparation of Business Plan for proposed sale. Advisory for Transaction Strategy to find a suitable buyer for the
company. Preparation of Information Memorandum for proposed buyer. Identification and short listing of proposed buyer. Full transaction
advisory service.

Newpek LLC
• Newpek acquired certain assets of BPZ Resources, Inc. and for the allocation of purchase price purposes three oil platforms, production wells,
ship and barge anchoring systems, platforms under construction, oil and gas reserves and machinery and equipment all off the coast of Peru
were inspected and valued.
Newpek LLC
• Performed a valuation analysis of oil and natural gas operations on properties located in Kansas, Oklahoma and Texas.
• The valuation analysis incorporates the value of developed and undeveloped reserves and the tangible assets associated with the wells.
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Representative Clients: Upstream (Exploration & Production)
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Engagement Case Studies: Midstream (Gathering & Processing, Storage & Transportation)

Global Partners LP
• In support of an approximately $24 million acquisition of a petroleum storage terminal located in Boston Harbor in Revere, MA.
• We valued the tangible/intangible assets associated with the acquired operations for financial reporting purposes.

Magellan Midstream Partners, L.P.
• In support of an approximately $289 million acquisition of 7.8 million barrels of crude oil storage located in Cushing, OK and over 100 miles of
active petroleum pipelines from BP Pipelines (North America), Inc.
• We valued the tangible/intangible assets associated with the acquired operations for financial reporting purposes.
NGL Energy Partners LP
• In support of an approximately $833 million acquisition of Gavilon, LLC. We valued the tangible/intangible assets associated with Gavilon’s
Oklahoma-based crude oil logistics business for financial reporting purposes.
Williams Partners L.P. and Williams Companies, Inc.
• In support of management planning, VRC valued the tangible and intangible assets associated with Williams Partners’ Canadian operations.
The assets included pipeline, liquids extraction, and olefinic fractionating facilities located in Alberta Canada.\
Williams Partners L.P.
• In support of an approximately $2.5 billion acquisition of all of the outstanding limited liability company interests of Caiman Eastern Midstream,
LLC, a wholly owned subsidiary of Caiman Energy, LLC.
• We valued the tangible/intangible assets acquired for financial and tax reporting purposes.
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Representative Clients: Midstream (Gathering & Processing, Storage & Transportation)
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Engagement Case Studies: Downstream (Refineries and Marketing)
Bharat Petroleum Corporation Ltd.
• Valuation of various Administration Building, Retail Outlets, Depots, LPG Bottling Plants, etc to determine the Lease Rentals and / or outright
purchase at multiple locations across India for Bharat Petroleum Corporation Ltd.. We have valued more than 200 Retail Outlets, more than 5
Bottling Plants, Depots etc.
• Consultancy Services for determination of Fair Lease Rentals of Aviation Fueling Stations in view of Business and Viability at multiple
locations on behalf of Oil Coordination Committee. Engaged by BPCL. Special Purpose Valuation within Airport

Greater Calcutta Gas Supply Corporation Ltd.
• Valuation of Tangible and Intangible Assets of Greater Calcutta Gas Supply Corporation Ltd. for the purpose of Acquisition by HPCL

Indian Oil Corporation Ltd.
• Valuation of Assets of Ras Lanuf Refinery of Libya for Acquisition by Indian Oil Corporation Ltd. having a crude refining capacity of 10 Million
MT p.a.
• Valuation of various Administration Building, Retail Outlets, Depots, LPG Bottling Plants, etc. to determine the Lease Rentals and / or outright
purchase at Multiple Locations across India for Indian Oil Corporation Ltd. Valued more than 400 Retail Outlets, more than 5 Bottling Plants,
Depots etc.
• Valuation of Fixed Assets of Jaipur Depot Tank Farm for Insurance and Loss Assessment purposes after a major fire.
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Representative Clients: Downstream (Refineries)

Refinery

Location

BPSD

Alliance Refinery

Belle Chase, LA

250,000 bpsd

Bayway Refinery

Linden, NJ

300,000 bpsd

Ferndale Refinery

Ferndale, WA

Los Angeles Refinery

Carson and Wilmington, CA

132,000 bpsd

Rodeo Refinery

Rodeo, CA

119,000 bpsd

San Francisco Area Refinery

Arroyo Grande, CA and San Francisco Bay

109,000 bpsd

Trainer Refinery

Trainer, PA

190,000 bpsd

Wilmington Refinery

Los Angeles, CA

130,000 bpsd

Wood River Refinery

Roxana, IL

310,000 bpsd

95,000 bpsd
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Representative Clients: Downstream (Refineries & Marketing)
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Representative Clients: Downstream (Retail Service Stations)
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Engagement Case Studies: Field Services
Bonnett’s Energy Corp.
• Bonnett’s Energy Corp. (“Bonnett’s) was a publicly traded energy services company operating exclusively in the energy sector in Western
Canada providing oilfield services to oil and natural gas companies in the Western Canadian Sedimentary Basin. Bonnett’s operated from 12
different locations, spanning from Fort Nelson, in northeastern British Columbia to Estevan in southeastern Saskatchewan. The company
provided a range of completion and production services to the oil and gas industry, including wireline, production testing, fishing, swabbing and
well stimulation services. The Company also had a fleet of wireline units, production testing packages and pumping units. In 2013, Mill City
Capital, L.P. acquired Bonnett’s and we were engaged as an independent business valuer to estimate the fair value of Bonnett’s intangible
assets acquired under International Financial Reporting Standard 3 – Business Combinations.

Corrosion Service Company Limited
• Corrosion Service Company Limited provides corrosion engineering services in Canada and internationally involving three primary
electrochemical corrosion control techniques (cathodic protection, Anotection Anodic Protection and Potential Adjustment Protection). The
company offers pipeline integrity assessment and AC mitigation services for buried pipelines installed along corridors shared with high voltage
power lines. The largest Canadian and US pipeline companies rely on Corrosion Service to provide in-house and onsite engineering services,
such as design, engineering, inspection, construction and surveys. In 2015 Peter Ott & Associates Inc. (“POAI”) estimated the fair value of
Corrosion Service’s intangible assets after a shareholder acquired the company from two exiting shareholders. Corrosion Service reported
these values in their financial statements prepared under Canada’s Accounting Standards for Private Enterprises. POAI had reported on the
fair market value of Corrosion Service on two previous occasions.
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Representative Clients: Field Services
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